
M A Y  2 4 ,  2 0 1 7

Board of Directors Meeting



White Point Home Tour – September 10th

Vista del Oro

Amy Friend, 1615 W. 7th

Street
 Mid-century modern 

Carolina Brown, 1424 
Sunnyside Terrace
 (Owner of Rok N Ell 

Baby Boutique)

 1930s original charm with a 
dash of color and 
contemporary art; putting 
green in the back yard

South Shores and RPV

Lucrecia and John 
Jacobson, 2281 
Warmouth

 Traditional, ocean view 
home

Greg Gawlik and Patty 
Woods Gawlik, 16 Sea 
Cove Drive

 Ocean view w/ infinity pool 
in the backyard and art 
studio in the garage



White Point Home Tour – September 10th

Palisades

Chuck and Marilyn 
Traupmann, Silvius & 

Walker

 Renovated charmer with 
detailed woodworking, 
multi-level terraced 
garden, hidden bookshelf 
closet

Please come!

 Sponsorships already 

near $20K

 Ticket sales will begin 

online early June



Fundraising Year to Date
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Palos Verdes Pastoral - sponsorships

 Silver and Sage Steward —$25,000

 Includes 12 event tickets

 Coastal Contributor —$10,000

 Includes 10 event tickets

 Ocean Bluff Benefactor —$5,000

 Includes 8 event tickets

 Grassland Guardian —$2,500

 Includes 4 event tickets

 Tide Pool Sponsor —$1,000

 Includes 2 event tickets



Palos Verdes Pastoral - sponsorships

Coastal Contributor —$10,000
 Pre-dinner Reception
 Major sponsor recognition in South Bay, Peninsula People and Daily Breeze 

ads 
 Major sponsor ad and listing in PV Pastoral Event Program 
 Placement of name/logo in event displays and on event website with hotlink
 Prominent recognition in publicity materials including press releases and 

posters
 Prominent recognition in PVPLC newsletter OPEN SPACES (cir. 3,000)
 Includes 10 event tickets 

Ocean Bluff Benefactor —$5,000
 Pre-dinner Reception 
 Major sponsor recognition in SouthBay Magazine and Daily Breeze ads 
 Prominent sponsor listing in PV Pastoral Event Program 
 Placement of name/logo in event displays and on event website with hotlink
 Recognition in publicity materials including press releases and posters
 Recognition in PVPLC newsletter OPEN SPACES (cir. 3,000)
 Includes 8 event tickets



Palos Verdes Pastoral - sponsorships

Grassland Guardian —$2,500
 Pre-dinner l Reception 

 Recognition in SouthBay Magazine and Daily Breeze ads 

 Sponsor listing in PV Pastoral Event Program 

 Placement of name/logo in event displays 

 Recognition in press release and other publicity materials 

 Recognition in PVPLC newsletter OPEN SPACES (cir. 3,000) 

 Includes 4 event tickets 

Tide Pool Sponsor —$1,000 
 Pre-dinner Reception 

 Sponsor listing in PV Pastoral Event Program 

 Recognition in press release and other publicity materials mailings 

 Recognition in PVPLC newsletter OPEN SPACES (cir. 3,000) 

 Includes 2 event tickets



NAMING OPPORTUNITIES TO RAISE FUNDS

PLACE NAMING ($11 Mil)
Office Building $3.0 Mil
New Preserved Lands $4.0 Mil
Nature Center $1.5 Mil
Nursery $1.5 Mil
Viewpoints/Trails $1.0 Mil

ENDOWED POSITIONS ($6.5 Mil)

Executive Director $2.0 Mil
Directors - Conservation
Education, Botanic (3) $4.5 Mil

ENDOWED PROGRAMS ($1.5 Mil)
Lecture Series $0.3 Mil
Film Series $0.2 Mil
Education Outings $1.0 Mil



Funding Opportunities

• Develop formal opportunities for principal gifts and major 
donations

• To be used in two ways:
• Stimulate interest in prospective principal/major donors

• Have approved list for donors to select naming opportunities 

• Supplemental to ongoing fund raising

• Supportive of Board Priorities from Retreat

• OBJECTIVE TODAY: Board approval to proceed with 
these funding/naming options



NAMING OPPORTUNITIES THAT SUPPORT BOARD PRIORITIES
PART 1 OF 2 

PRIORITIES DEFEND
Encroachments

OBLIGATIONS
Restore 5 acres

PRESERVE
Additional Land

EXPERIENCE
Users, Education

FUNDING 
SOURCES

Committee work
Legal Pro Bono
Contributions

Contributions
Grants

Donors
Campaign
Grants

Contributions

NAMING
OPPORTUNITIES

Exec. Director
Director of 
Conservation
Dir. of Botanic 
Resources
Preserves
Trails/
Overlooks

Preserves
Trails/
Overlooks

White Pt. Building
Nature Center
Dir. of Education
Education Outings



NAMING OPPORTUNTITIES THAT SUPPORT BOARD PRIORITIES
PART 2 OF 2

PRIORITIES RESTORE
Additional land

INFORM
Members, Community

5-Year Plan
Since Retreat

FUNDING SOURCES Grants
Endowment income

Sponsors
Endowment income

Campaign
Donors
Grants

NAMING
OPPORTUNITIES

Exec. Director
Dir. Conservation
Dir. of Botanic 
Resources

Lecture Series
Film Series

Office Building
Nursery



Reason to Exist Supporting Activities - Examples

1) Defend
 Actively defend PVPLC’s open space 

easements. 

 Staff, Stewardship Committee and Keepers monitor 
preserves regularly for encroachments. 

 Address encroachments and attempt to resolve 
peacefully. 

 Initiate legal action for encroachments that cannot 
be resolved.

2) Obligations
 Fulfill PVPLC obligations to RPV 

(management agreement) and the NCCP (5 
acres). 

 Maintain and fulfill contracts and operating 
agreements with government entities.

 Restore 5 acres per year.
 Orchestrate finalizing the NCCP.
 Maintenance of newly restored land until 

established.
 Fulfill other NCCP, Management Agreement and 

contractual obligations.

3) Preserve
 Identify new local open space prospects and 

preserve through purchase, donations, 
easement etc.

 Proactively target new parcels and be prepared to 
proceed at the right time.

 Maintain strict acceptance criteria.
 Purchase George F parcel in 2016.
 Conduct a fund raising campaign when an 

attractive parcel becomes available.



Reason to Exist Supporting Activities - Examples

4) Experience
Enhance and maintain the Preserves for the 
best possible user experience. 
Work with cities to ensure the Preserve rules 
are being followed.
Inform the public on preserve rules and 
protocol.

Signage project; fix trails; remove 
trash/graffiti.
Create and maintain attractive, educational 
and functional nature centers.
Volunteer Trail Watch program.
Work with cities on rules enforcement.
Provide a “facility” for science research.

5) Inform
Spread the word in the local community 
about the importance of native plants, native 
habitat and open space.
Encourage the public to behave in a ways that 
are local habitat friendly.

Material distributed on the importance of 
native open space and how to help out / 
volunteer.
Native plant sales.
Monthly nature walks. 
Nature center staff and educational materials. 
Education programs.

6) Restore
Restore or cause to be restored open space in 
addition to NCCP obligations. 

Promote and participate in PVE park land 
beautification project.
Set an example of how habitat preservation 
can be accomplished – a model for other 
institutions. 
Project to preserve additional acreage in the 
PVP Nature Preserve (beyond 5 acres per 
year).











Background Data

Land Size Price per acre Total price
% of public 
funds

Upper Filiorum 191
$                             

34,031 
$                  

650,000,000 purchased 2009 92%

George F Canyon 15
$                             

19,333 
$                           

290,000 purchased 2016 0%

Portuguese Bend 420
$                             

40,653 
$                     

17,074,057 purchased 2005 78%

Malaga Canyon 58.37
$                             

23,462 
$                       

1,369,500 purchased 2011 100%

Plumtree 30
$                           

166,667 
$                       

5,000,000 
appraisal will 
cost $4,000

Yamaguchi (Bean 
Fields) 30.42

$                             
42,406 

$                       
1,290,000 2011 appraisal 


